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Company Overview: Good Earth Bio-Solutions uses a proven, proprietary 
aerobic microbial process to turn organic waste into valuable, nutrient-rich soil 
amendment.  The process is fast, safe, natural and economical.  

Opportunity: Each year the United States gener-
ates approximately 431 million tons of municipal 
solid waste, generating $17 billion in revenue for the 
waste disposal industry. While less than a quarter 
of all waste in the United States is recycled, it’s es-
timated that more than 70 percent of current landfill 
waste could be reused, recycled or composted. 
During the past decade, 22 percent of the nation’s 
landfills have closed and governments have issued 
regulations restricting expansion and limiting the is-
suance of new permits. As landfill space diminishes 
and operation costs increase, municipalities are 
seeking efficient, environmentally responsible waste 
disposal alternatives.
 
Solution: Good Earth Bio-Solutions provides a 
superior solution for landfill waste diversion.  Start-
ing on-site or at a transfer station, the organic waste 
is characterized, shredded and inoculated with 
its proprietary microbes. (The patent process has 
been started on the microbial process.)  The low-
impact operation is conducted on a small land area 
where employees, using a proprietary process turn 
organic waste into a nutrient-rich product that opens 
secondary markets for the sale of soil amendments, 
recyclables and carbon credits.

Business Model:  The focus is on the municipal 
solid waste (MSW) industry. We partner with public 
and private MSW facilities to recycle organic waste, 
and generate revenue from both the tonnage of 
waste processed and the sale of the soil amendment 
by-product.

Competitive Advantage: The municipal 
solid waste industry in the United States is under 
tremendous pressure from government and society 
to divert significant amounts of waste from the 
nation’s landfills.  Good Earth Bio-Solutions uses its 
proprietary microbial process that quickly and efficiently turns organic waste 
into a valuable, nutrient-rich soil amendment, thus keeping landfill operators in 
compliance with regulations and mandates, avoiding costly fines and penalties, 
generating valuable carbon credits, producing a resalable soil amendment 
and saving significant landfill space for future revenue. Currently, Good Earth 
Bio-Solutions is working with California State agencies, Solano County, Norcal 
Waste Systems and Republic Services to establish operations in California.

Management Team: Mark Christensen; Paul Genn; Dr. Rudy Von Burg, Ph.D.;
Sean Marjala, J.D.; Dr. Kenneth Herrington Ph.D., and Dan Harwood, CPA

Funding Request: $3 million

Good Earth Bio-Solutions, LLC
Company Overview: Fluonic is an early stage medical device company that 
is creating a new generation of infusion therapy systems based on a proprietary 
disposable flow rate sensor.

Problem: Infusion therapy accuracy and reliability is a major healthcare 
challenge affecting treatment’s outcome, safety and cost.  Over the past three 
years, the FDA has required the recall of more than 
600,000 infusion pumps, resulting in direct cost to 
the industry greater than $250 million. Infusion ad-
ministration accuracy and safety is part of a larger 
$6 billion problem of adverse drug events that the 
U.S. healthcare community is now trying to address.  
Current infusion pumps operate in an open-loop 
mode where the pump’s control is not ‘aware’ to the 
actual administration rates that are being delivered, 
resulting in limited accuracy and inability to detect 
malfunction.  
 
Solution: Fluonic infusion systems allow medica-
tion administration flow rates to be constantly 
monitored to a high degree of accuracy, and thereby 
offer a high-profile, economical method to improve 
administration control and safety. Fluonic’s electrical 
time-of-flight flow rate sensor, based on years of 
research at Sandia National Laboratories, can be 
incorporated in the disposable infusion set, at a 
manufacturing cost of less than $0.05 per unit at high 
volumes.

Business Model:  Fluonic plans to establish 
alliances with several international infusion device 
companies, to introduce its proprietary infusion 
systems or implement the sensor into their infusion 
systems on a broad scale.  A 510(k) FDA approval is 
anticipated, and manufacturing will be OEM’d. Flu-
onic intends to gain revenue from licensing, sensor 
sales and sales of its own infusion systems.

Marketing Opportunity:  Fluonic is expecting 
to gain dominance in the market for disposable sets 
for infusion pumps which is estimated at one billion 
units world-wide. In addition,  Fluonic will gain share 
of the gravity (general) infusion market  by introduc-
ing flow control solutions to markets where infusion pumps are cost prohibitive. 
Fluonic’s long term vision is to establish flow sensor technology as the next 
standard of care.

Competitive Advantage: Fluonic’s patent-protected technology represents 
the only closed-loop delivery confirmation sensor that can meet acceptable 
price for disposable application (less than $1.00).  
 
Management Team:  Amir Genosar (CEO); Dr. Seth Miller (CSO); Mike Stout, 
RPh (Dir. business development), Dr. Randy Hoffman (advisor).

Funding Request:  $2 million seed investment to reach pilot commercializa-
tion phase.

Fluonic

Mark Christensen

Investors:  Founders

GOOD EARTH BIO-
SOLUTIONS, LLC
1920 E. 17th Street 
Suite 201 
Idaho Falls, ID 83404 
208-757-3760 
www.goodearthnow.com

In Attendance: 
Mark D. Christensen 
Dan Harwood 
Paul Genn 

Revenue Forecast:
2009:	 $        0
2010:	 $       4M
2011:	 $      14M
2012:	 $      24M
2013            $      32M  

Amir Genosar

FLUONIC
4361 13th Street
Boulder, CO  80304
(303)926-7256
amir.genosar@fluonic.
com   

In Attendance: 
Amir Genosar

Revenue Forecast:
2010:	 $       0
2011:	 $      9.75M
2012:	 $     16.9M 
2013:           $     24.6M
2014:           $     44.6M


