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Company Overview:  VisionQuest Biomedical, LLC is a medical technology 
company with a patent pending for screening retinal images for diseases such 
as age-related macular degeneration, diabetic retinopathy, and other common 
retinal diseases. VisionQuest was founded in 2007 by Peter Soliz, Ph.D. who has 
raised $6 million dollars in R&D funding from the National Institutes of Health.

Problem:  Less than 60 percent of the more than 23 
million diabetics in the U.S. receive eye examinations 
due to cost and lack of trained medical resources. 
Manual eye screening of the130 million other persons 
at-risk for age-related eye diseases is economically 
prohibitive. Physicians’ re-imbursement does not 
cover the associated costs.
 
Solution: VisionQuest’s product, EYESTAR™, is the 
first screening system in the market that makes it 
possible to effectively, efficiently, and economically 
combine the power of computer-assisted screening 
with the irreplaceable expertise of eyecare profes-
sionals. EYESTAR overcomes the main obstacles that 
currently prevent mass screening at the point of care, 
namely ease of use, performance, speed, cost and 
effectiveness.

Business Model:  Initial market entry will be at the 
offices of family care physicians, optometrists, and 
other primary healthcare providers where at-risk 
individuals, such as diabetics, frequently first see a 
doctor regarding diabetes or other eye-related issues 
or get fitted for glasses.

Market Opportunity:  EYESTAR  will enable family 
care physicians to offer improved healthcare to their 
patients, while providing them with a new source of 
revenues. It will also offer to the health insurance 
companies an economical and cost effective means 
for health management.

Competitive Advantage: Patent-pending technol-
ogy.  Unique algorithm analyzes images for all eye 
diseases.  As yet, commercial automated screening is 
unavailable.

Management Team:  Peter Soliz, PhD, CEO and president, responsible for 
the development of the automated retina screening software.  Dr. Wendall Bau-
man, MD., retinal specialist who has been working with Dr. Soliz for over eight 
years on projects related to retinal diseases.  Dr. Bauman will be the medical 
director for the future Eye Disease Screening Center.

Funding Request: VisionQuest Biomedical seeks $5 million over two rounds 
of funding to acquire FDA clearance/approval, productization, and for equip-
ment and Eye Disease Screening Center startup costs.

Round 1:
$  .75 million for FDA clinical trials
$  .75 million to complete software verification and validation
$2 million to complete software productization

Round 2:
$1.5 million for equipment and startup costs

VisionQuest Biomedical, LLC

Peter Soliz

Year Founded:  2007
Employees:  8

VisionQuest 
Biomedical, LLC
2501 Yale Blvd SE 
Stuite 301
Albuquerque, NM 87106
psoliz@visionquest-bio.
com
505-508-1994

In Attendance: 
Peter Soliz, Ph.D.

Revenue Forecast:
2011:	 $      1.4M
2012:	 $      4.4M
2013:	 $      11.9M
2014:	 $      25.1M
2015:	 $      46M

A BRIEF OVERVIEW
TVC was formed in 1993 as a nonprofit charitable foundation by Lockheed Martin 
Corporation as part of the management contract for Sandia National Laboratories. 
Its mission was to commercialize federally-funded technologies. Goals: job 
creation, business formations and equity funding.  Beginning in 2002, under a DOE 
cooperative agreement, TVC extended its commercialization activities to support 
at various times other energy laboratories including INL, ANL, BNL, ORNL, SRNL, 
LANL and LLNL. 

TVC assesses commercially viable technologies developed in the DOE labs, 
conducts market assessments, trains entrepreneurs and prepares commercial 
business cases. Since its founding, TVC helped form 100 new companies, secure 
more than $1 billion in private-sector funding in more than 200 funding events and 
create more than 13,000  jobs.

ENTREPRENEUR EDUCATION AND TRAINING
• Conducts a training program in its Center for Commercialization and 
Entrepreneurial Training that acquaints potential entrepreneurs with the 
components of forming, planning, financing, operating and expanding a 
business entity. Since its inception, CCET has trained more than 15,000 
entrepreneurs in several states.
•  Prepared a seven-module, online federal technology transfer training course 
for DOE and lab employees.
• Conducts workshops on writing patent applications taught by a licensed 
patent attorney. More than 300 entrepreneurs  have participated to date.
•  Presents quarterly market research workshops for entrepreneurs.
•  Offers workshops and newsletters for entrepreneurs on how to secure SBIR 
grants. More than 700 have participated in the program in the last ten years. 

ENTREPRENEUR ASSISTANCE
•  Employs a successful, unique commercialization model that connects 
inventors, entrepreneurs and investors nationwide to create companies and 
take federal laboratory inventions to the marketplace. 
•  Works with venture capital firms and other investors throughout the country, 
bringing to their attention interesting new technologies, first-rate business 
plans and committed entrepreneurs.
•  Fields advisory teams of business professionals who serve as pro 
bono mentors to entrepreneurs who are preparing business plans and 
presentations to investors.

LABORATORY RELATIONSHIPS
•   Founding member of the Clean Energy Alliance, formed by NREL to 
accelerate growth of cleantech companies; supports the NREL annual Growth 
Forum focused on funding cleantech entrepreneurs.
• Collaborates with technology transfer officials at DOE laboratories to help 
them fulfill their mission to commercialize technologies.
• Created an intellectual property “bundling” program with SNL, LANL, LLNL 
and NTS to leverage IP and promote the development of inter-institutional IP 
portfolios and facilitate licensing negotiations.
•  Supports small business technical assistance programs offered by DOE 
aimed at helping entrepreneurs overcome technical hurdles.

COMMUNICATIONS
•  Publishes Innovation Magazine, America’s Journal of Technology 
Commercialization, a bimonthly that circulates to more than 16,000 investors, 
scientists and engineers, technology company executives, entrepreneurs and 
technology transfer officials. 
•  Offers management team recruitment services to startup companies that 
includes resume posting on its technology job web site and personnel policy 
development guidelines.


